"As with many
‘bargains' and "sales’
offers in life, the
buver—and investor—

should beware the
small print and tax
consequences.”

CAVEAT INVESTOR

At the end of 2009, investment
managers and brokerage firms
began reaching out to clients and
touting the news that investors may
now be able to roll-over
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traditional TE4&.  The income limits

for contributions remain.
he benefits of a Eoth IEA are
that withdrawals are generally
tax free five wears after the

thew traditional IEA s into Lﬂtﬁ—-n initial contribution or roll-

Eoth IEA's.  The much-
heralded opportunity iz
showcased by these invest-
ment firms as a way to pro-
vide tax-free inheritances
to inwestors’ heirs, with ne mimmum
distribution requiremnents for the ac-
count owner during hiz or her life-
time. Oh, there is a small phrase
cushioned between all this informa-
tion, mentioning that thiz conversion
tay have tax consequences, but the
big news 1s the opportunity to have a
Eoth TEA if yvou have never had one
beforel
u  adwvice? Inwvestor bewarel
The most immediate impact of
rolling over a traditional IEA inte a
Eoth will be a realization of income
oft the appreciated value of the tradi-
tional IEA. This means vou will have
tazable income from this ewvent —
something yvou will have to pay for in
the near tertn, which could cutweigh
the benefits of that tax-free inher-
tance to vour heirs down the road.
ere are somme highlights of how
it wotles: Traditionally, anyvone
making more than $105,000 was not
allowed to open a Eoth TR A Starting
i 2010, that income threshold has
keen eliminated for rollovers from a

over, provided that the ac-

“/‘lt,q count owner 15 over 59 ¥
years old or the owner uses

the distribution for
“nualified first-time home-

buver expenses.” Additionally, there
1z no mandatory distribution require-
ment once the owner 15 70 ¥ years
old, so owners can allow savings to
remain and grow until needed or

assed on to heirs.
I he burden iz that any income

realized 1n converting the assets
from a traditional TRA to the Roth
gives rise to income tax on that in-
come., Az a one-time, “special offer’
incentive, though, the conversion
rules allow a taxpaver converting and
realizing any income in 2010 to
spread the realized income over 2011
and 2012 for income tax purposes.

s with many “bargains” and

“sales” offers in life, the buyer
— and investor — should beware the
small print and tax consequences.
For many individuals, staying the
course in their traditional TEA"s may
still be the best bet. For further infor-
mation, please feel free to consult
with one of the attorneys 1n our Per-
sonal Client Services group.
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Dreutsch Viillimms Brooks DeFensis BcHollmd, P2 isa
Eoston-base d lawr fimn providing a wide range of kegal
serices. Cmr clents inchide cifies, tosms, school com-
mitees, public agendes, corp orations, closely held busi-
Nesses, MEUKENce cares, non-profit corpoations and
Deutsch Williams is among the one nmdred laxrest lasr
firns in Massackuse tis* and enjoys a scake of operations
large enough to serve our clients' needs fully whithout
sacrificing responsiveress and personal attention It is
o philosophy of practice to keep sight of chient goals
and resp ond writh comnpetent advice, aggressive adwocacy
and timeky follmsr fuongh Deutsch Williams reoards a
positiw, responsive relationship with oxr dients as the
hey to our effectiveness as counsel

Vihateszr a client's needs, 2 Deutsch Willinns attomey is
ailabk to listen, comfer and take responsibility for
achieving a tively, costeficent resclution of the mat-
ter. Wi beliese in biivgine to each clisnt-attormey rela-
tionship 2 persondl o amponent that is result-oxented.
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PERSONAL CLIENT SERVICES

Walerie Swett is principal of the private client services group
and worle extensively with the municipal group. MWs Sweett
works with a wide range of transactional and personal ser-
vices matters, including trust admunistration, negotiation,
drafting contracts, and closing transactions; and review and
resclution of title and title related matters, such as boundary
disputes. She is licensed to practice law in [llinois as well as
Ivlassachusetts.

Lizald. Connelly 15 an associate specializing i Estate Plan-
ning Mz Connelly has drafted estate planming documents
N and worked on tax matters for a vanety of clients includ-
g non-1J 5. citizens.

Lou Foss 15 a senior associate concentrating his practice
on trinicipal law and real estate matters. Mr. Ross™ real
estate practice focuses on the financing, sale, acquisition,
development, construction and leasing of commercial and
residential real estate, ncluding office buldings, hotels,
shopping centers and condominium projects.
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Motice of Advertising: This information is being circwlated to the clients and
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